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On The Inside Track

Welcome to our first SPECIAL SUPPLEMENT Edition of Behind The Mike for
2019.

The main article in this supplement is AN INTERVIEW WITH ED GILMORE

| came across this interview with Ed Gilmore some time ago in an old copy of
one of the early NSW Callers Association newsletters that were compiled by
Chris Froggatt. | really enjoyed reading the ideas presented...it is a great look
back at the past from a true legend in our activity.

The article is a transcript of an interview with Ed Gilmore by Jack Luby in 1961.
Jack had organized a time and recorded it on cassette (I remember those well),
and then meticulously transcribed it to paper.

| hope that while you read it, you compare the wisdom of Ed Gilmore in 1961
and how it applies to us today

We also include a small thought piece on the Square Dance Paradox by Jeff
Garbutt. Jeff identifies the two big “Catch 22s” about dancing and Calling.

We still plan on presenting regular NEW CALLER Supplements in 2019, as well
as other material that is just too large to be presented in the regular edition.
While we could spread articles such as this over a number of BTM issues, |
thought that it was far better to give everyone the opportunity to read it in its
entirety.

As well as New Caller Supplements in the future, we also have plans to present
a number of lengthy articles on Sound (including some from Jim Hilton back in
the 70’s as well as some from the original designers of Yak-Stacks).

If there is a specific topic that you would like to see covered under this umbrella
concept, please send me a message.

bjwonson@agmail.com

Cheers

Barry


mailto:bjwonson@gmail.com

The Interview

Jack Luby interviews Ed Gilmore in December 1961

This interview was recorded in 1961 between Christmas and New Year at the
Mission Inn Hotel, Riverside CA between Ed Gilmore and the then president of
the Square Dance Society of New South Wales (Australia), Jack Luby. Among
other points, Gilmore states that sociability is vital in keeping people interested
in square dancing. He argues that callers are often lured to explore overly-
complex choreography and try to rely too much on gimmicks, with the result
that a large percentage of dancers drop out of the activity

Jack Luby: Ed is one of the leading square dance and square dance teacher in
America and | intend, during the interview, to get some idea from Ed of how
square dancing is organized in America.

Ed Gilmore: The general format in US and Canada is Square Dance clubs,
social clubs, and neighbours and friends, actually, who get together, even in the
big city. They become groups of neighbours and friends though they may come
from quite widely scattered sections of the city, but its a social club, primarily,
the successful groups, and this is the general operational method throughout
the US and Canada, instead of an open dance program.

Jack: That means most of your clubs operate from a married couple point of
view. Is this right?

Ed: Yes. You see, this, | don't have to tell you, the necessity for a regular
partner is one of the requirements, in general, for square dancing and this, of
course, to find people with regular partners is a married couple potential is the
best method. We have, in fact, have in our instruction classes, for many years,
refused to accept singles unless they have made arrangements for partners
because the problem of trying to pair off couples, and so forth, in classes, even
for instruction, we found didn't work. We put the responsibility on them. And |
would say that probably better than 90% of the people participating are married
couples.

Jack: Getting right back to the fundamentals of square dancing, Ed, you do a
lot of teaching that is for beginners, don't you?

Ed: Well, | have. | am unable now because of our continuous travels, to
conduct beginner classes but my wife and | talk in our classes. Incidentally,
introducing us you said we were in Hollywood, we are in Riverside, California
which is about 50 miles from Hollywood, at the world famous Mission Inn. In
this area, this city, and in Redlands, which is not far from here, we taught over
4000 people to dance. Our largest class was in Redlands at 764 people in one
class there. Here, in Riverside, just a block from this building we have 542 in
one class. We've taught classes and called for clubs in Southern California for



many years before the pressure of touring and teaching in other parts of the
country, and calling, finally just made it imperative that we do one or the other
so we are touring now throughout the US and Canada about 10 months of each
year for the past 6 years.

Jack: There had been lot of controversy regarding the dancing over the last 2
years that, with intricate calling and fast directional movements. | understand
that you are more a perfectionist in square dancing. What is your attitude,
generally, towards square dancing?

Ed: My opinions have not changed a great deal. | was one of the first, perhaps,
to introduce “hash”, as such. We used it as a device then to simplify square
dancing because when we began, at the time that | started calling and in my
early experience in calling, the method used was to teach entire dances as
memorized routines.

These were visiting couple dances, this was about 15 years ago, and this was
all over the country. They taught memorized routines. In other words, you
learned and entire dance and you accidentally learned, in a routine, Right & Left
Thrus and Chains but it was a part of the routine and the whole dance. Then
the caller didn't change that call. He called it exactly the same every time -
same introduction, same figures -- usually four changes of the same figure for
each couple in the early dancing, the visiting couple dances.

The problem arose that if someone was sick for a couple of weeks or went
away for a while and came back. In the meantime, the caller had taught several
new routines and that person didn't know these routines and found it impossible
to dance. So, | broke the thing down into basic figures, primary basic figures, in
the hope of simplifying if they would listen, and do one figure at a time, that they
would not be required to do any memorizing and that would put the entire
burden of memorizing on the callers’ shoulders.

This worked beautifully because they could come and learn Right & Left Thru,
Swing, Promenade, Do sa do and so forth. We had about 10 primary figures
and about 14 or 15 miscellaneous or secondary figures that were not so
frequently used. A total of 24 terms and figures to learn and then you could do
any dance. All you had to do was listen, do one figure at a time, and you could
do any dance. If a miscellaneous figure came along in a dance, the caller gave
a brief walk through on that miscellaneous figure then called the dance.

This boomeranged, came back to me and knocked my pins out from under me
because the first thing we knew it became important to see how intricate you
could combine all of these figures and how fast you could call them with a
competitive arrangement. This put each dancer in competition with the other 7
in the set, in a sense, instead of trying to cooperate with them to do a figure. It
was who can get there first.

It set up a competitive attitude between caller and dancer.



e The caller, "l dare you to do this one", and the dancer
e "You call it, we'll do it. Let the hammer down."

This is a thing that dancers go through and we've been struggling along with
this for a good many years. A certain phase in the beginner's experience, of a
certain place in his experience, some of the beginners get carried away with
this quick timing. A test of physical and mental alertness. "How quick can | hear,
translate, and execute these?" The quicker he can do this, he feels, the greater
the achievement. But then he, and he's never more than 10% of the total - this
eager dancer, the average person coming into square dancing to join a class
will never get to this stage because he will never be that enthusiastic about
square dancing.

He'll be convinced to go once a week or twice a month, if people will let him,
while the eager 10% that just can't wait until tomorrow night because there's
another dance are going to get 5 to 10 times as much practice. So, you are
trying to serve both of these people in one group. We can't score them or
classify them. After a time, this eager person gets a little tired of the continuous
go-go and trying to keep up and trying to learn more figures and trying to do
them faster. He wants to slow down, and he will if someone will let him. If he
can find a place where he can dance and just dance for fun.

The basic problem, the fundamental problem underlying all of this is “leadership
Training”. The training of caller-teachers who in turn train dancers and develop
dancers who understand these problems and recognize a few simple truths and
here are those truths:

Square Dancing is a group activity. You must have a group to have a square
dance. You can't do it with one couple.

All right, then what will | have if | have a group of people? If | go out and gather
up a group to start, in any neighbourhood, | will have a beginning group?

¢ | will also have every degree of ability and metal and physical alertness in
that group.

e | will also have every degree of enthusiasm in that group -- from the least
enthusiastic to the most enthusiastic so there will be a big spread. —

e I'll have all of this in the same group of people.

e [I'll also have people who will continue but just (grudgingly), such as the fella
just doesn't much care whether he ever goes back again but he comes,
because his wife drags him.

e ['ll have in that same group, the couple that wants to go five nights this week
and they just put everything else aside, even family. They become complete
square dance hobbyist. Here they are in the same group. The one looking
for another class, another place to dance at every opportunity.



e Finally, there will be the ones skipping every other week maybe or every
third week, even more than that. Yet here they are, all in one group for the
caller to serve.

Now you can't score them, you can't classify them. You can't test them. You
can't say you're smart to one, you're dumb to another, you're enthusiastic, you
don't care, and you don't give a darn, so we'll put you in separate groups. This
has been tried. | have called all over the US for select handpicked groups of
dancers, "We're going to have a high-level club" and they go around the
community like a bunch of horse traders visiting all of the clubs and looking and
watching and selecting this couple and that couple. Then they get this little
hand-picked group together and what do they have? They still have every
degree of mental and physical alertness. From the slowest one in "that" group
to the most alert one in "that" group and the contest begins again.

Now who do the callers serve? Who do they call for?

If we continue this thing (identifying the types of dancers in the group) far
enough, you see everybody on the basis of:

e how quick you can hear, translate and do.

¢ How many miscellaneous terms can you remember?

e how good is your memory retention?

o |[f this is the test, we must wind up with one couple to dance with anybody.

e Family Dynamics - No one man or one lady too good to even dance with
their husband or wife as, let's face it, there's a big difference in each
family usually.

o He may be quicker, more alert.
o She may have a better memory for terms.

So, if we go on this choreography kick, this close order drill with girls, which
involves grabbing everybody you can by one hand or the other and devious
ways to get to the corner for a Left Allemande,; if this is the "end" of square
dancing, it can only be a process of elimination. And that is what it has become
throughout our country.

We have struggled with this problem. | think there is a great trend now, it's been
indicated in my experience, away from competitive type dancing. There's more
emphasis being placed on fun. More emphasis on good dancing from the stand
point of movement to music and rhythm, timing, flow, natural
sequences/figures. Less importance on which hands do you grab but more on
how smoothly can you turn, or swing? How well do you time? Are you ready at
the proper time? Do you give the right number of steps to each figure and arrive
at your corner at the correct time?



This is the essence of good dancing is graceful carriage. These are the things
that never grow old because dancing, from the beginning of man's history, has
been one of the important ways for him to express emotions. It is not just
physical exercise. If the emotion to be expressed is competitive feelings, then it
is directly opposed to whole idea of SQUARE DANCING which is complete
cooperation.

The proof of this is that whenever a set dances a square and it just falls
together. Everyone is where they are supposed to be at the right time, and it
flows, it's smooth and there's no stumbling or waiting for anybody. They finish
the movements with the music and time with the caller (and sometimes even in
spite of him) and they finish the dance at the right time -- everyone applauds
like crazy. They are applauding themselves because they did the dance.

But if that same set hassles and has trouble and turmoil, and they get snarled
up and get then straightened out and dance again and tangle again and then
straightening out -- they don't applaud very much when they finish that square.
It may have been called well but they didn't know how to dance well, and some
didn't know how to time properly because they were too busy learning terms
and new figures (which is a rule new name - confusing names - for old figures).
They were too busy learning figures, you see.

They didn't have time to learn to dance. Now this is our problem. This is no
one's fault. We don't blame this on the callers because every caller does what
he knows how to do. Every caller who takes the microphone and gets up and
calls will call what he "thinks" what will make the crowd love him. What he
"thinks" will make the people happy. He never intentionally gets up and does
things that will drive people out of the activity.

The fact remains, that we have grown so tremendously in the US in the past 10
years - and especially the last 5 or 6 - that thousands of new callers have
started with no training. Absolutely no training. The majority didn't even know
how to dance well. They didn't even know how to do individual figures well
when they started calling. Yet they are trying to teach other people to dance,
and to call for them. The dancer coming into this sort of activity is the victim of a
circumstance which is no-one’s fault, but nevertheless leaves him in the
position of “Square Dancing for a short time and dropping out”.

We have had, in this country a large and fast turnover of dancers. A year or so
ago we did a spot survey to determine as near as we could, and it ran around
85% turnover in 2 years. The callers are recognizing this. This | know because |
have been doing a great deal of leadership training and the number of
invitations, requests from caller's associations, caller’'s groups for institutes (we
usually do three-day weekend - Friday, Saturday Sunday) -- the invitations to
do this type of thing for callers assoc. around the country has grown
tremendously. In this season, | have done twenty 3-day weekends for caller’s
associations — area associations and even state-wide associations.



They are recognizing that something is wrong. We are not keeping people.
There must be a better way and they are seeking help. Basically, the problem is
this:

e Callers get interested in first their dancers, and they're very enthusiastic,
and then they get into calling and they get carried away with and intrigued
with the game of manoeuvring people from here to there with various
methods. They get carried away with choreography.

They are of the opinion that the dancers are carried away with choreography.
The dancers are not. We can prove this very easily. You can take any dancer
who's just done a figure, in the middle of the dance, he's done a Right & Left
Thru and then a Pass Thru and then you stop him and ask him what 2 figures
did you just do? He can't tell you. He does one figure at a time. That is how the
dancers think.

If a caller uses a real clever combination to get dancers from point A to point B
the dancers don't notice the clever combination. Only the caller knows it's
clever. But the caller gets carried away, and actually the callers are doing a
very natural thing, | did it when | began. They're calling for callers, they're
calling for themselves. And they find it pretty difficult to believe how little it takes
in the way of choreography to keep the AVERAGE dancer happy.

Now, there's that small group, and unfortunately, they are usually the caller's
best friends, a very enthusiastic, over enthusiastic group of people that want to
go 3, 4 or 5 nights a week. The caller sees these people every time he calls a
dance. They go with him for coffee and they go with him to festivals in other
cities and they go to the conventions with him. They are always present, and
these people think almost like callers and they tell the caller what they like. But
the average person, who comes in, and they constitute 80% or more if we go
from the beginning class on, the average person never says "boo". (doesn’t say
anything about it)

He dances until he's embarrassed by his inability to dance. He dances until he's
embarrassed too often by not being able to do what the caller has said, or not
being able to get there in time. Without ever knowing why, he loses interest,
drops out. Says "ack, square dancing". And then, if his neighbour says we're
going to join a class he says "Oh, | tried that." So, we lose two couples. Every
time we lose a couple, we lose two. Because another couple will mention "I'm
going to go to a square dance class" to him, eventually. He'll wrinkle his nose
and said "I've tried that, it's no good. They tie you in knots. You need a Ph.D. to
do it." We've heard this from so many people.

What we're trying to do is instigate a training program in every area, conducted
by the older, more capable leaders. The ones that have gone through all of
these phases. These experience popular callers have all tried speed and
complexity, intricate choreography, novelty, mob hysteria, showmanship, telling



jokes and everything else. They tried all these things and they have all come to
the same conclusion:

e The only thing that can be sustained year in and year out is good,
comfortable, rhythmical movement to music and GOOD sociability.

Tremendous emphasis on the sociability. The enjoying the company of other
people.

These men are qualified to pass on information to the newer man, but the
newer man is feeling insecure and cannot wait until the day that he can feel that
he has risen to a level “on par” with the older leader. It is quite difficult to get
him to accept the fact that he can learn from someone who he thinks is an old
fogie that the activity has passed by.

Our problems here are probably very similar to what they are in Australia. |
don't know if you have problems, we'll discuss this. We have found this to be
true in each community that | have visited for the past 11 years. I'm almost
always told by the callers and dancers in the community, "Well, Ed you don't
know our town. This is different. We've got a situation here. We have this
problem, or we have that problem..." However; they recite the same problem
that every other community has, everywhere. Because in essence, this is the
problem, - WE ARE DEALING WITH PEOPLE. And the problems that we have
In square dancing is, people acting just like people.

They are going to act just like people. Callers are people and they are going to
act just like people. If we throw up our hands in despair and say all is lost
because somebody is acting like people, then the best thing to do is get out of it
and try to find that perfect activity. | don't know what that is. However; if we
recognize this, then we do the best we can with what we have.

| can make certain recommendations, and | do, and do it on a large scale in the
United States at caller’s institutes. To the leaders | am making some basic
recommendations.

Leadership. First you have to recognize that every activity is just as strong or
just as weak as its leadership. And | don't think anyone can argue with that, so
we must develop strong leaders. The principle leader in the square dance
activity is the caller. He must be the principle leader. He must develop good
dancers and good dance leaders who will lead dancers in so far as leading
them through the necessary steps to make the dance function, make the club
function.

Minimum organization, minimum rules of order and so forth. Sociability is the
important thing. Minimum decisions by the group as a whole. Every time you
ask the group to vote you're having a contest. If you ask a group to vote "shall
we have refreshments next week or shall we not have refreshments" maybe 80
people in the group vote yes and four vote no. Those 4 will have indigestion
next week. "They shouldn't have refreshments. | voted against it." They've lost

10



and that's important. But if somebody just says, "we're going to have
refreshments next week" they will say, "oh?" and no one will have indigestion.

Non-competitive. Avoid anything competitive in square dancing and it has a
better chance for success.

Extend the training period. We used to be able teach people about all there
was to do in square dancing in a relatively short time. Ten years ago, when we
had a very small amount to teach in the way of features and terms, | took 30
weeks to do it. We used 30 weeks instruction on a once a week basis. We
turned out some pretty fair dancers. They were not dancers until they danced a
year because none of them knew anything at the end of 30 weeks. Simple
reason, they had not had practice time.

You don't learn the piano by going and taking one lesson. You take a lesson
and the teacher assigns you your homework and you go home and practice
these exercises 15 times a day for 6 days and then you come back. You have
played at this same thing a tremendous amount of time.

The same with square dancing. You don't know anything until you've practiced
it. With the number of things required for a dancer to participate in a club
activity today, he needs a couple of years, at least, to learn. One yeatr,
minimum, before he's ready to come into the average club that's been going for
two years or more.

Avoid Class Distinction. We advocate avoiding class; even avoid the word
“class". Form beginning clubs. The word class doesn't suggest fun, it suggests
work. Almost every beginner that I've ever taught in a class, the question that
was uppermost in his mind when he walked in the door was, "when do |
graduate? when is the class over?" And what he was saying, literally, was
‘When does the fun begin?"

Someone had convinced him that square dancing was fun. If | bring him into a
"class" he thinks this a period that he's got to get through because this is not
fun, this is work and after I've gotten through with this work then | can have fun.
So he's squeezed through 10 weeks, graduated, and clutches his diploma in his
little hot fist and goes out to some square dance club and the caller just beats
him to death. Stuff he's never heard of, things so fast that he can't possibly hear
and translate and do because he hasn't had any practice. He's probably home
watching television the next week.

A great number of our people never get beyond the graduation night. That's the
end for them. They go out and try a club and are horribly embarrassed and give
up in disgust and say, "I'll never learn."

We recommend beginning clubs. Let a group of people come together and
stay together because they feel secure with the people they started with. They
know as much as anyone there. They all started from scratch, they are equal.
The caller, of course, must make it fun and teach slow. Teach very slow as to
the amount of material and dance the socks out of every figure that he does. It's
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great fun, if you are new in the activity, to do a Right & Left Thru. You just
thoroughly enjoy this great mystery figure, the Right & Left Thru. The caller
doesn't have to replace it in 15 minutes with a Square Thru. They can do the
Right & Left Thru over, over and over and not wear it out.

To get the leadership to teach people, and teach them slowly, and while
teaching them teach them to dance round dances, couple dances, contra
dances, quadrilles, progressive circles, progressive lines, even progressive
squares. We've kind of cooked up a few new ones for callers.

Variety and formation, great emphasis on music, great variety in music. These
things, | can guarantee, will never lose their charm. Variety through
miscellaneous terminology is a crutch. | know, | tried it. Variety through speed
and complexity is a crutch, and | know, | tried it. | used to call at 150 -160
metronome beats and throw the book at them, use mob hysteria, and get really
soft and then scream out a command. This is mob psychology and it will make
people scream. Then one day | looked up and said, "where did everybody go?"
| began to think a little bit about "why do people come?" They come for
relaxation and enjoyment. If they find relaxation, sociability, good people, good
fun, they will stay with it. If they find competition, faction, friction,
embarrassment they'll quit.

These problems will always be with us as long as there are new callers, but as
callers mature, everywhere, and learn these things they will patiently develop
dancers and clubs that will survive. We have many clubs that are 10 or 15
years old and | think we will have more.

Jack: You mentioned a theory there, Ed, that you had a turnover of 80% of
dancers in two years. You mean that you've lost 80% of your dancers in two
years?

Ed: Yes. 80% of the people who came into classes and the square dance
activity leave in less than 2 years. A great percentage of them are lost, as |
said, on graduation night. They never get into clubs. Most of those that get into
clubs are lost in the first year of their club experience. This is around the
country where callers are getting up and trying to call the things that are being
published in the magazines to dancers who've had 10 or 15 weeks of
instruction and danced less than a year. They cannot do the material that's
being published, the way it's being published, and especially when it's called by
a caller who doesn't know how to time it, or describe it, or teach it. So, if they do
not "dance" they discontinue their participation. They drop out. They must
"dance" if they are to stay with us.

Jack: It does appear to me, I've been dancing from New York to Miami, around
to Los Angeles, in all clubs your name is mentioned. That you are carrying
more or less a cross for this rhythmic type of square dance. | also find that you
have men behind you like Bruce Johnson, who is recognized as what is
probably the greatest square dancer in the world. | hope that's the right
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statement. It seems to be accepted in America as such. Back in Australia we
accept Bruce as being a terrific caller.

Ed: And | second that.
Jack: You Second that?

Ed: Bruce works with me as much as 3, 4 and 5 weeks together. He's on my
staff. He's with me at Kirkwood Lodge. I'm very fond of him, | think he's
probably the most talented caller in the square dance business. He has a
tremendous talent and a tremendous humility and is a fine person. Bruce is
working exactly the same.

You said | was carrying a cross. No, it is not a cross. | simply came to a
conclusion as to what type of dancing will keep people dancing year in and year
out and keep them happy over a period of time. | recognize that every dancer
must go through all of the phases, and the beginner phases include this go-go-
go business. Like children going out and picking up all the cuss words, the
beginner dancer goes out and sees someone do a fancy little twirl and a kick,
he has to do it. The fact that it wasn't taught by the caller, and isn't called, and
it's something excessive, doesn't bother him at all. He has to put it in because
he thinks it's cute and it's a chance to show off.

This is people acting like people. When they get a little bit more experience,
they learn that those things are just excessive, they interfere, and they are rude.
They interfere with other people's comfort because other people have to wait
for them to do excessive twirls or kicks or something and they moderate in their
approach as they mature. Every dancer comes along in the same general
conclusions that | have.

The only thing is that | have had the courage of my convictions. | was told by
some of my good friends, that | was going to have to go along with the crowd. |
was going to have to do this or do that, | was going to have to call faster, | was
going to have to call more involved things and so forth. That's what the dancers
wanted.

| said, "no, | don't have to do anything. If they stop inviting me, | can stay home
and teach new people. If no one comes to my classes | can do something else.
| don't have to call square dances". | made more money in several lines before |
was a square dance caller. | don't call for a living, that isn't my purpose. | call
because | love it. So, | told them that | don't have to do it and | will not
compromise. | will not do what | don't believe in, and if | can't thoroughly enjoy
every minute of what I'm doing I'd rather be doing something else.

The net result of this, the people that told me | was going be eliminated, | don't
seem to see them anymore. | never solicited dates, calling engagements. | don't
ask anybody if | can come to your town and call a dance. It's purely invitation
and our invitation list has grown to where over the last 2 years it's over 1,000
invitations per year. | guess this means that if the people don't want to dance
rhythmically and comfortably with great variety of formation, great variety of
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music then they won’t ask me to come and call. However; if they want the “Go-
Go-Go” and the “Get and Grab” they have chosen a very peculiar way of
showing it by inviting me back here year after year after year.

| have to believe that what | am doing must have some value, that | must be on
the right track, or they wouldn't invite me back. | am very happy that callers, and
a tremendous number of callers at that, are at least saying, "l think you're right.
| think dancing must be comfortable, flowing, rhythmical, properly timed (no
clipped timing), properly designed (no two right hands in succession). Try
walking taking two right steps and then 2 left steps. Two right hands in
succession is essentially the same thing but much less jarring because your
weight isn't on the hand. But that's the only difference. Yet still some allers are
not concerned with working on this, which phase follows another in natural
sequence.

The Caller has to work. What | stand for has not been easy to sell, or popular,
because the caller has to work to do the type of calling | recommend. He has to
work at timing, rhythm, phrasing, pitch, harmony, post command insurance,
pre-command insurance, dance design, program design, balance of new and
old. These are all of the good things that go into making good programming.
He also has to work at knowing how to get along with people, how to handle
people and its work. He has to study and learn and work.

Going the wrong way. This other thing, (calling without the hard work) all you
have to do is pick up the latest magazine and read it, which a great many
callers are doing. They are not even memorizing it. They read it (they call the
written figure from a piece of paper) and then move on to the next (call another
figure reading it from a piece of paper). That is easier to do. It's easier to do
everything the ignoramus way, so that will always be the most popular way.
(the same applies to calling)

Jack: Do you think this method of yours, have you any way of testing whether it
has stopped this drift of square dancers.

Ed: Yes. There are people here. Why don't you speak to Bruce. Bruce has
applied this general principle in his own clubs. Speak to Bruce, Bud & Millie
Blakey, and Lou Roudersham. They have developed a tremendous number of
dancers down in the San Diego area. They extended the training periods
several years ago, at my suggestion, with a net result that even though they're
in a very transient area (this is the largest Naval base, one of the largest in the
country). They have a tremendous turnover of people in the community and
even so, their turnover in their dancers is less, far less, than the national
average. A great number of people around the country have put into practice for
the last 2-6 years, the methods | recommend, and you discuss it with them and
find out what their results have been. They have their percentage held in the
activity tremendously by minimizing the amount of material and extending the
training period, for a long time, so they will have time to teach people to round
dance from the first night on. Teach them to do contras, quadrilles, make
complete dancers out of them from the first night on.
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Their dancers will never get up and say, "l don't like round dancing" because
right from the first night they started round dancing and they know how so they
say "l like it". What people know how to do they enjoy. 9 times out of 10 when
people say | don't like this or that they mean | don't know how. | tried to do it
and | was embarrassed, so | don't like that. But if they know how to do it, if it's
dancing, its good.

Jack: What are you offering your dancers, well say a dancer after a two-year
period that has advanced very well at that period? Nothing can remain static,
can it? And to keep the interest of your dancer you must be offering him
something new in some way or other. What are you offering at that point?

Ed: We are offering him continuous growth in dancing ability, expansion of the
material we have (material he's already learned), continuous new arrangement
of things, continuous changes in the music, and fortunately now we have a
continuous flow of good music coming. Not always the material that's written up
with it, but the music is improving. You may have noticed this weekend, | rarely
do a singing call the same twice or do the same dance to the same tune twice.

In other words, | do any singing calling to most any other singing call tune. The
dancer doesn't recognize it. This you can prove for yourself that choreography
IS so important to the dancer. If he says, "l sure like the Everywhere You Go
dance", we can say to him, "l will do that for you, how does it go? | can't
remember the figure?" He can't tell you to save his soul. I've proven this a
thousand times over. People request a certain singing call and | put the record
and | call something to it. | may make up a routine as | go, or | may call Old-
Fashioned Girl to Everywhere You Go and he comes up and thanks me. He
doesn't know that | haven't done the dance (that was written to the music or that
| have called before) because it's the music that he likes and remembers, not
the routine.

Now, as to ever becoming boring, ten years ago with just the 10 primary basic
figures that we had, taking only those first ten and we never attempted to build
a program on the first basic ten figures (Allemande Left, Grand Right & Letft,
Swing, Promenade, Dosado, Right & Left Thru, Chains, Stars, DoPaso, Dosido
were our basic figures then). With those 10 figures we could do 3,700,000
different combinations of those figures. We added 14 secondaries making a
total of 24 figures and the number of possible combinations jumps to 784
septillion possible combinations. So, you see it can never grow old.

And then you multiply this by the various formations. You can do dances in a
circle, you can do dances in lines, you can do dances in progressive squares
(progressing to other squares), every time you change the formations the
septillions go up and up and up in the possible formations. And then you add
the variety of music and its infinite variety it can never grow old.

We permit this dancer to grow as long as he wants to grow, and we do not
advocate graduating a group of new dancers into a group of 2 year dancers, 3
year dancers, every year a bunch of new people being dumped in with them.
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The caller having to pull the entire program back down to the capacities of the
newer people. Sooner or later the dancer that has danced a couple of years
and knows how to play will say, "Look, I've served my apprenticeship dragging
beginners through and now | want to dance." And he will be lost to the activity if
he's constantly deluded with new people that he must pull and push and help.
So, what | recommend is let the beginners stay together and grow together. Let
them practice and play together until they are pretty well equipped to dance.
Then let the older more experienced dancers from those groups gain new
membership.

We have this argument from the people who say, "We have to graduate them,
we need them in the clubs.” Well, it gets them in the clubs and then drives them
out. They're real nice to them the first night or two and then no one will dance
with them. Pretty soon the new people are gone and some of the old people are
gone because they've gotten tired of bringing in the new people. So, this
doesn't work.

We tried to make them understand that every new person coming in, having
matured wants to belong to "a" club. Many will join 2 or 3 or 4 clubs. This is
where your new membership growth comes from. As he simmers down to
where he only wants to belong to one club (and this happens after 2 or 3 years)
and dance in that one club and maybe visit occasionally in others, then the
numbers has grown proportionally.

What we say is that you must do what you have to do to get a sufficient number
of new people; and do what you have to do to keep them and hold them to
make a club self-supporting and self-sustaining. If it fails, then you combine 2
new clubs of similar experience. You will lose a lot of people because it's a
change and they resist change violently. Everyone resists change violently.

{Side one of the tape ends here but when | turned it over it started in the middle
of something that | don't even know what they are talking about}

Ed is speaking...

....... and when dancers can do a figure, hear it, translate, execute it and not
even know they've done, it then they know it. This point arrives somewhere
between, with the most alert at around 6 months, with the slowest 2 or 3 or 4
years and then some of them, maybe never. You always have a few in each
club that you swear they will never learn yet they keep coming. They are nice
people, good people, they are passed around to everyone in the club during
and evening and protected and loved. If they are not nice people they will drop
out. This is something you can't do anything about.

Jack: Do | understand that in the first place, that you teach your dancers, just
the new dancers coming in, to first move to music?

Ed: Certainly. | don't know what your situation is in your area but here our
problem is that the average person doesn't have much respect for hillbilly fiddle
tunes. They think of square dancing as they've seen in the movies. A bunch of
hillbilly people hopping around violently with musicians playing off-key. Self-
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taught musicians playing on homemade instruments. They don't have any
respect for square dancing and they have the misconception that square
dancing is both hillbilly, ignoramus stuff -- that it is violent and rough.

My first move is to completely disillusion them in this respect when they are
coming in on their first night. | have modern, popular, the best sounding music
that | can have playing. Good rhythmic dance music. Just playing, background
music. When | get them up to dance, and | don't let anyone sit down, | make
everyone get up to dance. The first thing | do is get all of them up and get them
moving to one of our most modern sounding singing call tunes. Get them
moving to it by circling left, right, promenading. | am calling.

| teach with the music going. | never turn the music off. | never walk people
through and then start the music. This is a bad psychology because the new
dancers says, "we listen while he's talking but when the music starts we do the
dance and we don't listen anymore." But if the music is going they listen all the
time, so | do the walk thrus with the music on. This is called dance throughs
rather than walk throughs.

| immediately point out to them that there are three rhythms of the music, the
downbeat, the upbeat, and the phrase and that there is a further rhythm which
Is the chorus (64 steps) and that most of the dances we are going to do will be
measured this way. They don't have to count because the music will tell them
and then | have them say "go" with me at the beginning of each musical phrase.
Every beginner, virtually every beginner, that's ever come into a class, knows
where that phrase is and can say "go." He feels it. Why? Because from the time
he was a child he's learned to recite "little boy blue come blow your horn, the
sheep's in the meadow, the cows in the corn.” This is a phrase, so as far as we
are concerned this is 8 beats. It's "one, go" and the music is (some humming
here).

He knows that, he feels that when he comes into the class. Of course, most
callers have been teaching him to recite, "little boy blue come blow - the
sheep's in the meadow the cow's in -". He isn't satisfied with this, but he
accepts that this is square dancing. It isn't difficult to teach him to move to
music, to teach him to glide (and set the heel down), glide forward on the
upbeat - | use the term boom-chuck, boom-chuck. They glide on the chuck, the
cord, the upbeat. They set the heal down on the boom. Chuck-boom, chuck-
boom, chuck-boom. | get them moving conscious of this and conscious of
every-so-far in the music it says "go". At that point we begin the figure.

In their first training, we train them from the first minute, in strongly phrased
dancing. Then we teach them to break the phrase later, in self-defence they
must. There are cases where we must break the phrase anyway. In all dancing
where we have the relation of 6's and 8's. For example, you're across the set
from a person, the first and third couples. If you Dosado the opposite lady it will
take longer than to Dosado the corner because she is two steps nearer to you -
SO you're going to save those 2 steps, anyway that you look at it, for the corner.
So Dosado the corner becomes 6 steps. The dancer doesn't need to be
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concerned but the caller must learn how to put 2 6's and a 4 together and come
back out on phrase. This is why what | have to teach and what | have to offer
has not been to popular. It requires work and study and effort. Anybody can get
up and just recite words and ignore the music, but it will not be sustained
dancing.

You see, from the beginning of man's history dancing has been to music, and
every form of dancing in the history of the world is precisely measured

(big quiet gap and again it just starts up)

..... advise against trying to change any existing dancer who has not been
trained this way.

Everything | recommend is to begin with the new dancer and develop him
properly. Don't try to change the existing dancers and say, "here, you have
ignored the music all your dance experience, now you must listen." He'll tell you
where to go. That's a heartbreaking cost. We do hope, in this country, that this
trend that's started --and you're saying that | have help - | have tremendous
growing help -- most of the national leaders now are of the same opinion and
teaching, in general, the same way | am doing. Joe Lewis, Bob Osgood,
Jim/Jenny Brooks, Bruce/Shirley Johnson, Frankie Lane, Don Armstrong, these
people are dedicated towards good dancing, smooth dancing, comfortable
dancing for fun and fellowship. And there is special emphasis on the sociability
and the fellowship and the fun. They are all working towards the same angle.

Of course, we have no one who understands what we are doing condemning
what we're doing. If a man condemns what | do, if he says I'm wrong, | say, "do
it, do what | do, then I'll let you condemn me". | have never found anyone who
can phrase and time properly and use correct design of the dance and knows
and understands the music in relation to the dancing to the music that
disagrees with me. It's only those who cannot do this who say, "it ain't no good"
and what they are saying is, "l don't know how so | don't like it." The same as
the dancer who says, "l don't like round dancing" meaning "l don't know how."

Jack: That's another point Ed. I've noticed that in all clubs you are using round
dancing.

Ed: Yes. Not all, thank goodness 99% perhaps. There are still a few people
round dancing, but we have there again the same situation as in square
dancing. Too much, too many, too intricate, too much emphasis on
choreography. Tricky positions, tricky little steps. This happened in America
between 1890 and 1900. They wrote thousands of tricky, cute little 2-steps and
the whole activity degenerated to just a straight circle two-step. We lost round
dancing then. There are those who would apparently do the same thing again.
We have this growing number of composed dances and the caller couldn't keep
up with it about 10 years ago. He couldn't keep up with the growing number of
composed dances, learn them and teach them.
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Up until that time, every caller taught round dances to every square dancer.
Then someone started a round dance class separate from the square dance.
This divided our activity between the people who had the time, the inclination,
the money, and went to the round dance class, and those who did not. Every
club that we have is divided right down the centre. We have a sad situation now
where we are putting material on the program that part of the people don't know
how to do. This caused a decline in round dancing to a less than 20% a couple
three years back. It's grown a bit, it's back to about 25% participation on a
national basis from our records.

Our records are not complete. We do a pretty good survey because we have
them set up the round dance programs wherever we go, and we keep track of
the percentage doing each round. Percentage of total in terms of the dance. It
gives us a pretty good picture of what the average participation in a given
community is but not really a good picture because only the fairly-enthusiastic
to very-enthusiastic dancers will buy a ticket to our touring callers dance, so |
don't even reach the John-dancer who just goes to his club on Tuesday night
once a week or twice a month.

Jack: But do you do the round dancing with your square dancing?

Ed: Oh definitely. You see | believe in a balanced meal. When | go to dinner
tonight, | will have meat, but I'll also have a salad, soup, vegetable, dessert,
coffee, bread - fine. | want a balanced meal. Square dancing is the meat of this
program, round dancing is probably second in importance, that would be the
vegetable.

Unfortunately, some of our people have become vegetarians, they've just
forsaken meat. They go off into round dance clubs, then from that to Arthur
Murray's, from Arthur Murray’s to folk dancing maybe and from that to bowling
or water skiing.

Say Round Dancing is the vegetables, Contras might be the salad, Contrilles
might be the soup or the dessert. A balance program of various formation.
Great variety in programming not great variety in the various ways to use
combined figures to get to the corner because this is deadly monotony. If you
analyse it, the dancer doesn't know what figures the caller used, first they did a
forward and back and then they did a bunch of stuff, Down The Middle, Pass
Through, Round One, Square Thru, R&L Thru, Dive Thru, Pass Thru, Square
Thru, R&L Thru, Allemande Left. Next time, Down The Middle, Around Two,
Four In Line Pass Thru, Arch In The Middle, Ends Duck In, Dive Thru, Pass
Thru, Square Thru, so forth. The dancer doesn't know you used a different
method.

The net result is that there's been a continuous whole evening of Down The
Middle Around Somebody, Square Thru, Pass Thru, Dive Thru, Dixie Twirl,
Bend The Line -- all night long. All from point A to a Left Allemande with original
corner. This | offer is deadly monotony. But big variety in formation - star
patters, double star patterns, all sorts of formations, lines of threes, the
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unbalanced square. Get variety of formation with a formation featured in each
call. Combined with well-balanced singing calls makes for a good program.

This is what you need to accomplish, it's easy to do with study and effort but it
cannot be done by just getting the latest magazine and reading something and
saying, "here's an interesting one, it combines a substitute with a shuffle the
deck to a wheel and deal to a star thru to a dive thru, pass thru and a box the
gnat to a change girls and an Allemande Left. Oh boy, they'll never be able to
do this one (with some fake glee expressed here)."

This is a part of “new caller”. Beginning callers get carried away with this idea, |
did. I'll tell you honestly that I still love it, I'm fascinated by it. But I'm smart
enough to know that the average dancer couldn't care less when I've been
really clever. When he's happy is when | move him continuously through 3
hours of dancing without him stumbling and being embarrassed and he's
moved rhythmically and he's not exhausted and tired and wants to dance
another week, then | know he'll be back next week.

Jack: Briefly if you can, in contra dancing, you doing that, what do you feel
about that?

Ed: Contra dancing in Australia should find their roots, because most of our
contra dancing, I'd say 75-85%, comes from England, Scotland and Ireland.
Primarily Scottish and English. They are longways dances. You're dancing in
sets of two or three couples, you dance a figure, 64 steps with a couple, then
you move down or up a couple and dance with another couple. It has all the
values of both square and round dancing because there is a step to be taken
for every beat of the music in contra dancing.

You don't just meander, there's no pauses, you just “go-go-go” and yet, it's
never rushed. It must be measured in phrases, - it's nothing unless it's phrased.
It combines the phrases and measured value of round dancing with the
cooperating mixing value of square dancing. It's a valuable asset. Quadrilles
are square dances measured in phrase, that's all. Progressive circles and lines
and these things are all the same.

Jack: Well, Ed, it's 6:30 and we should have been to dinner at 6

Ed: Well, we're out of tape. | hope all of this will give you some information
about the states.
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SQUARE DANCING PARADOXES

By Jeff Garbutt

Paradoxes are not confined to
scientific problems. Square Dancing
presents us with some paradoxes that
would baffle the greatest scientific
minds. And as with the world of
science, there appears to be no
solutions. These are just two that
come to mind:

"It's easy to learn" paradox:
Square Dancing is easier to learn than
any other dance form - but takes
longer to learn than any other dance
form One thing people can do very
well is walk. It is something we learn
early in life. We simply put one foot in
front of the other - there is no need to think about it. It is so firmly implanted in
our sub-conscious that we just do it. All we have to think about is in which
direction to walk. But if we are told we have to move our feet in some patrticular
way other than walking - then we have to start concentrating on where we put
our feet-and it becomes more challenging.

Of all the dance forms available to us, only Square (and Contra) dancing allow
us to forget about our feet. Every other form of dancing requires us to learn
"where our feet must go". Even the current line dance craze is affected by this
problem.

This should make Square Dancing easier to learn shouldn't it? Well some say
no - because it takes a commitment of many weeks to learn the moves which
tell us in which direction to walk - and how far. This kind of tips the balance the
other way, it takes longer to learn enough moves to be able to attend a club
level dance, thus creating the "impression" that Square Dancing is more difficult
to learn.

So what can we do? We have to remove the perception that Square Dancing is
more difficult to learn. We have to actively promote the concept that square
dancing is easier to learn and do something with the "time span” part. This does
not necessarily mean reducing the time span, it could also be done by turning it
into a positive - (For instance we could say "sure it takes a year to learn - but
there is a lot more variety available with what you learn".)

"Best teacher" paradox:
Experienced caller/instructors are essential for instructing new dancers - but to
get "experience" one must "do" whilst still in-experienced.
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First impressions are critical. And a new dancer's first few months, (indeed
weeks), are the most critical time for the Square Dance movement. We must
really "sell" square dancing - a bad sale will leave a lasting impression on the
new dancer. It is therefore important the people who has the most to do with
newer dancers make a good impression and do their jobs well. In most cases it
is the caller/instructor who has the most influence.

So it naturally follows that newer callers should not instruct dancers until they
are "experienced". But hold on - where do experienced callers come from? Is
there some magical way to get an experienced caller without first giving them
experience? | don't think so. They have to gain that experience by "doing".

So what can we do? We have to give new caller/instructor as much help,
support and training as possible. Because, like it or not, they are also an
important part of the Square Dance movement. And while they may make a few
mistakes, only a good backup team is going to keep the little mistakes from
growing into bigger ones.

Editor’s Final words....at least for now

By Barry Wonson

Well. | hope that you found the Ed Gilmore interview to be worth your time. In it
Ed notes a lot of problems that were coming up in the United States in the late
1950s and early 1960s. A wise man once said if you do not look back at history
we are doomed never to learn from the good and always repeat the bad.

There were some major issues of the time such as:

e Complexity for the sake of complexity,
e callers calling for each other and themselves and not the dancers,

e Dancers leaving the activity after only 1-2 years
because there was nowhere for them to go and dance
what they knew and have fun.

e There were beginner clubs but no clubs for them to
dance.

e New callers that had no training and some who
couldn’t even dance well trying to teach

e Caller Egos — | can’t learn from him that is the old way
— my way is the new way.

It is a good thing that we learned from the past and do
not make those mistakes today. | always find it
fascinating to go back and look at where we have come
from.
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We are always happy to advertise any type of Caller Training Event.
Just send me the full details and flyer.
Jpg (image) OR Word Documents preferred

Also check out the “What's on in Australia” Caller Calendar —
Dates To Remember on the front Page.
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Asassavorctus | 2018 EDITION

Would you like to support the production of new music?
Would you like to be an ‘"AMBASSADOR’ for Sting Productions?

Well YOU CAN!!

To become a member of the Sting Productions ‘Ambassador Club’ and be one of ONLY 150 callers
to receive the next year's output of Sting music - one year ahead of the majority of other callers - all
that you need to do is visit www stingproductions.co.uk/ambassador.php and sign-up as a Regular Member...

Membership available for $160.00 us

Reducing to $150.00 per year after the first year

STING PRODUCTIONS AMBASSADOR CLUB - Tune List 2018

Each of the tunes listed below becomes available on 1* April 2018, to Ambassador Club members

- as part of the Sting Productions Ambassador Club 2018 Edition (24 pieces of music):

Back In Your Arms Again The Mavericks Paperback Writer The Beatlas
Chains The Beatles Somewhere In My Car Keith Urban
Circie Driveway Don Williams Summer In the City Lowving Spoonful
Colour Me In Aas Gawvey Sunshine, Lollipops and Ralnbows Legley Gare
Colour My World Petula Clark The Way It Was In "51 Merfe Haggard
Come Fly With Me Frank Sinatra What a Difference a Day Makes Esther Philips
Gonna Bulid A Mountain Sammy Dawvis Jr. What's Another Year? Johnny Logan
Heartbeat Buddy Holy Pattar Music (7Tunes}

If We Ever Meet Again Timbaland & Ksty Perry Serendiplty / Excelslor - Hustle / Bustie

In The Palm Of Your Hand Alison Krauss & Union Staton Lancelot/ Camelot

Maybe It's Because I'm a Londoner Davy Jones & (exactly what it sounds like): MISsion Impossible!

IF YOU DON‘T WANT TO SIGN-UP AS A REGULAR MEMBER BUT LIKE THE MUSIC...
You can also help to support our work by purchasing the previous Editions of the Ambassador
Club, at discounted prices. For details (and Audio Samples) of the tracks included - on each of
these Editions (including 2018) - visit: www stingproductions co uk and click on the Ambassador Club.

Bulk Purchase Deals Sale of previous Ambassador Club Editions
(2011, 2012,2013, 2014, 2015, 2016 and 2017) :~

(2011) $35 - (2012) $40 - (2013) $55 - (2014) $80 - 2015) $95 - 2016) $115

2011, 2012, 2013, 2014, 2015, 2016, 2017 & 2018 for $660

Special ‘Supe»’ Deal:
Signup as a Regular Member - for the 2019 Edition - and buy the 2011, 2012, 2013, 2014,
2015,2016,2017 & 2018 Edition music, (195 tunes) - the enfire bundle for a special price:

(only...) $800' l

Contact: Paul Bristow: paulla stingproductions.co.uk
for more information about Regular Membership and/or to purchase these Editions

STING PRODUCTIONS - CALLER RESOURCES AND MUSIC OFFER
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MAKE THE
TRANSFORMATION

THE OFFICIAL

50 YOU WANT TO BE A GALLER.

SQUARE DANCE CALLERS SCHOOL (Based On The Book) By:EDDIE POWELL, MBA
world’s First Ouline Callers School

Anywhere Imagine the transformation from where you are to
Anytime the Square Dance Caller you want to be...

24/7/365 From Your Device (Access Required) _ o _
Learn At Your Own Pace So You Can Absorb It takes action, practicing the right way, and

(Not Just A “Brain Dump” Of Information) ~ becoming ready to market yourself. It took time and
practice as a dancer to learn the moves, the same is

Printed Submissions :
true of calling.

Audio Submissions
Video Submissions Think About It
Live Coaching Calls Featured Discussions On: Every Superstar Athlete Has A Coach

PERSONAL CRITIQUES Now, You Do, Too!
Guest Tips Learn The Basics, Repeat The Right Ways, and

Marketing Yourself Become The Caller You Are Destined To Be...
Teaching Classes

The Business of Calling 0 YOU WANT
Events and Festivals E'_"_r](‘]‘l_ll ‘f‘:’;'&'&f“‘«“
Singing Calls . ‘ ‘
The Flow Of The Dance N @M

The Flow Of The Choreography - e
National vs. Traveling vs. Local Callers

Publicity For You and Square Dancing

...and Much More! Eddie@EddiePowe]l.com

So you want to be a caller — Caller School on-Line by Eddie Powell
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Kip Garvey — Central Sierra Caller School ONLINE
The First Online Caller School

Unlike conventional caller schools that often result in information overload and
are considerably expensive when you add in time off work, travel,
accommodation, meals etc., this Remote Learning Series is a low-cost
alternative. It offers, especially to new and newer callers, but also to more
experienced callers, the ability to work at their own pace in the development of
their own choreographic skills

The school consists of well developed, easy to follow and time-tested and
proven lessons that offer callers of any level the opportunity to build and/or
refresh their knowledge of choreographic structure, flow and many other
important skills.

$30 Membership in the Caller School, on line gives you:

Access to the full on-line school and the first two lessons;

Access to the Course lessons and ability select and view your own
personalized course curriculum

o Each lessonis a 3 to 7-page explanation of the lesson objectives and
content, and a video presentation of the lesson to further explain lesson
content and show methods.

o Registration gives you the opportunity to acquire access to eight
additional lessons; each precisely designed to walk you through the
caller’s learning curve at your pace

o Access to a library of reference material on choreographic structure as
well as various white papers and technical documents used as reference
material for the lessons

e Access to Kip Garvey as a personal mentor through direct on-on-one email
communication and through prior arrangement direct telephone
conferences.

e Access to critical analysis of your calling via e-mail and pre-recorded mp3
Files

e Access to the Remote Learning Series Bulletin Board where you share
thoughts, ideas and concerns with your fellow callers and students in an
open forum

To register or find out more information about Kip and the Online Caller School
to www.kipgarvey.com and follow the links.

Central Sierra “ON-LINE”’CALLER SCHOOL. Kip Garvey ( instructor)
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A&S Record Shop

We go that extra mile to give you better service

We can send you a Download Link for MP3's from the following labels:
(Also CD's availablel!!)

e Aussie Tempo, e Rockin M (RMR),

e DownUnder, e Stampede (SR),

e ABC, e MLS,

e BVR, e SDBOB,

e All Blue Star Labels e Silver Eagles,
including HiHat...Map, e SharpShooter,

e Imperial IR, e Sting (SIR),

e Shindig, e Snow (SNW),

e Gramophone GP, e Prairie,

e Fine Tunes (FT), e Mountain,

e Gold Wing (GWR), e Desert,

e Chinook, e Ocean, and MarLet,

e CBarC, 7C's, e 4BarB,

e Crown (CROC), e Quadrille,

e MM, e SquareTunes,

e JR Records (JRR), e Pioneer, and

e Ranch House, e Many More!

We have EXCLUSIVE CD Rights for the Riverboat label.
NOTE THAT THE ONLY LABELS ON www.asrecordshop.com are
ESP, GMP, AND AandS!!
ALL THE ESP'S ARE NOT LISTED HERE, BUT WE HAVE THEM ALL!

EMAIL US ABOUT SONGS ON OTHER LABELS! WE WILL SEND THEM TO

YOU AND TELL YOU HOW TO PAYPAL US. WE HAVE BEEN IN THE SAME
GEORGIA USA LOCATION FOR 38 STRAIGHT YEARS AS AandS RECORD
SHOP AND I'VE BEEN A CALLER FOR 45 YEARS WITHOUT A BREAK.

WE WOULD APPRECIATE YOUR BUSINESS!!
BOB and MARIE SHIVER BOB@ASRECORDS.COM OR ASRECORDS@COX.NET

A&S Record Shop — Music downloads and much more.
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WHETHER YOU ARE JUST GETTING STARTED, or want to improve your calling, the Northeast
Callers School will provide you with the tools to make you a successful caller. Ken Ritucci has 44
years of calling experience. He and his staff have the knowledge and leadership to assist you with

your career.

KEN RITUCCI has been calling for 44
years and has been teaching callers since 1983,
He has traveled throughout parts of the United
States and Canada, calling and conducting Callers
Schools and Clinics. Ken has taught hundreds of
callers how to call and has helped them succeed
in their careers. A member of Callerfab, Ken is a
member of the Board of Governors and will be
serving on the Executive Committee beginning in the spring of 2014,
His experience in all aspects of the calling profession will help you
become & true professional. Ken is a Callerlab Accredited Caller Coach,

JERRY STORY began calling in 1969 at
the age of fourteen in Fairfield, IA. During the
early 1970s he taught many classes and traveled
throughout the Tr-State area of lowa, linois. and
Missouri. In the spring of 2002, he and lifetime
friend and business partner Tony Oxendine,
opened Pride RV Resort in Magaie Valley, NC.
Jeery has been co-owner of Royal Records since 1385, Jerry is proud
1o have been part of the McAllen Callers Association and promating
McAllen, TX as the Square Dance Capital of the World by holding the
“World's Largest Beginner Classes.” He has alsa served as a Board
of Governors member in CALLERLAB and is dedicated to the preser-
vation of Modern Western Square Dancing. Jerry and his wife, Kristy
awn the Hideaway, a Beer Garden and Pub on the Town Square all
while taking care of both elderly mothers in their beautiful country
home a mile south of Fairfield, IA. Jerry still travels worldwide and
still finds time to help build a strong local home program wsing the
new CALLERLAB 50 Call SSD Sustainable Dance Program. Read all
about it at jerrystory.com

TWO LEVELS OF PROGRAMS

Beginner

Designed for new callers who need all the basics,
Including: Basic Choreography, Microphone
Technique, Voice Control, and Introduction to
Sight Calling Methods.

Application

NORTHEAST
CALLERS

SCHOOL
Sturbridge, MA
October 10-14, 2019

Name:

(spouse/partner)

Street:

City:

State:

Phone:

Email:

Cost: $400.00 per caller.
For reservations, a $100 deposit is required.

|/We have enclosed § {$100 per caller)
deposit and understand the balance is due
at time of registration.

Make checks payable to:

Northeast Callers School
Ken Ritucci

132 Autumn Road

West Springfield, MA 01089
Phone: (413) 262-1875
Email:kenritucci@gmail.com

g PayPal

Canadians please remit U.S. funds

North East USA Caller School 10-14 Oct 2019

STEVE TURNER
1967 Started Square Dancing in England
1968 Immigrating to Perth Western Australia
1968 Startad calling
1969 formed the first club called Shanondoshs
with beginner classes twice a week
1973 Started a Plus club,
1982 Round Dance club was formed and this
new hobby had became 5 nights per week
1970-80 had a demonstration dance team which performed in
public promoting Square Dancing
1985 1 week calling tour through the States of USA
1990 formed an Advanced club
1992 became a full-time Caller calling for up to 8 clubs per week
and running & Record and Tape business
1995 formed their own Australian Record Label "AUSSIE TEMPOS™
and DOWN UNDER RECEORDS
1938 Called full time at the Square Dance Centre for Syrs
2000 & month calling tour in & counties around the world
2018 Currently calling Mainstream/PlusAdvanced
2019 Celebrating 50 years caling

BARRY CLASPER lives in Toronto,
Ontario with his wife Pam, Barry started
calling in 1984, Barry changed careers in
September 2007, He retired from IBM after 30
years and is now a full-time caller. He's called
at weekends and conwentions in & provinces,
DC, and 26 states, as well as Germany,
Sweden, Deamark, Japan, England, the Czech Republic, Taipei,
Beijing, and New Zealand. He's also a staff caller with the Academy
for Ad d and Challenge Enth (AACE). Barry has also
done numerous caller clinics and presentations at CALLERLAB
conventions. He has written extensively with articles appearing in
publications such as Zip Coder, American Square Dance Magazine,
The Call Sheet, the CALLERLAB DIRECTION, and T&D Topics. Barry
Is a member of CALLERLAB, the Gay Callers Association, and the
Toronto and District Square and Round Dance Association. Within
CALLERLAB he is a member of the Board of Governors, served on
the Executive Committee {2011-2017), and is a Past Chairman of
the Board {2013-2015).

Experienced

For Callers with experience between two or more years. Emphasis
will be on Advanced Sight Calling Techniques, better timing and
body flow, as well as Creative Choreography, plus much more,

School

Information
www.northeastcallerschool.com

Cost:

$400.00. No charge for accompanying
spouse/partner. Food and lodging not
included.

Program:
Starts Thursday, October 10th at 7:00 pm
Ends Monday, October 14th at 12 noon.

Lodging:

The host hotel will be utilized for part
of the school. Special rates have been
worked out. Hotel information will be
provided upon registration.

Food:
Several local restaurants available with
good food at reasonable prices.

Location:
Off exit 9 from the Massachusetts
Turnpike.

Additional Info:

To be mailed before the start of school
recommending dress and essentials,
including directions to the hall.

POIN#TS OF INTEREST]

at'the school, take advantage of New
gland's Fall Foliage Season. The colors are
reathtaking and the view is spectacular.
Also, Sturbridge is the homeof the famous
“Sturbridge Village". One afthe most popular
wisitor sites in the area, €ome and see some
of the early heritaggjﬁ\org of New England.

Key Bmoﬂts of this School Include:
= Develop confidence in your calling
ability
* Improve your choreographic skills
+ Learn how to program your dances
‘-Acquire the skills necessary to make

yourself a more professional caller

Topics of Discussion:
* Mechanics of Choreography
* Timing
*Voice [ Delivery
* Smooth Dancing / Body Flow
* Programming
* Teaching
* Music [ Rhythm
* Choreographic Management
* Ethics | Leadership

theast 2

2allers ?

School ¢

“Ken Ritucci

" Massachusetts
(Calleriab Accredited Caller Coach)

SPECIAL GUEST INSTRUCTORS:

Jerry Story

. (Calleriab Accredited Caller Coach)

Steve Turner

Australia
(Callerlab Accredited Caller
Coach)

Barry Clasper

Canada

Programs for Beginning
and Experienced Callers

October 10-14, 2019

HOST HOTEL & HAYLOFT BARN
STURBRIDGE, MA




Australian Callers Federation

2020
ACF CALLER
CONFERENCE

PLEASE ENTER YOUR DETAILS BELOW

>
www.aussiecallers.org.aul

L

No. of ACF Member/Spouse/Partners ~ @ $225.00 each........ccccoeueveureee. TOtaleee e,
No. of NON ACF Members/Spouse/Partners @5255 each..........ccccveveunee... Totalueeeeee e
No. of Spouse/partners attending “Lunch Only” option @42.00 each.................. Totaloeeeeeeeiee,

(Please note that the above Lunch Only option is only available for those spouses/partners who
are not attending the Conference as delegates)

POST-CONFERENCE Dance with Randy Dougherty @520.00 No................... Totaleeeceeeeeeceee
(venue to be confirmed for Post-Convention dance)

GRAND TOTAL S.eiiit ettt st s

BANQUET

No. attending the banquet (assuming between $85.00 and $100.00 each)......ccccceevvveereerveeenens
(As we do not have a specific costing at the moment, no monies are expected, this is just to
give us an idea of numbers. We are aiming at something quite special and very unique for this
function)

PRE-CONFERENCE DANCE This is a free dance for all delegates and partners.

PLEASE SELECT ONE OF THE PAYMENT OPTIONS AND FOLLOW THE INSTRUCTIONS

DIRECT BANKING: BSB: 064420. Account 10028195 Name: Australian Callers Federation

CHEQUES : payable to Australian Callers Federation and posted to GARY CARPENTER, PO Box
97, The Entrance, 2261 NSW. Send copy of receipt to: gazacarpenter@gmail.com

GENERAL ENQUIRIES: Barry Wonson - PO Box 1819, Wollongong NSW 2500. bjwonson@gmail.com

2020 ACF Conference info and 2020 Australia National Convention.
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Australian Callers Federation

FAIRIMONT

BRESORT BLUE MOUNTAINS

>
www.aussiecallers.org.au

Accommodation booking request form v

ACF Callers Conference 6th, 7th and 8th April 2020

Booking Details

Title ___ Surname First Name
Address

Postcode
Phone Mobile
Email

*Please ensure all is legible

To secure your booking we require:

A $100.00 non-refundable deposit. Then 14 days prior to check in full prepayment of your
accommodation will be processed on the credit card supplied., unless otherwise requested.

Please circle: VISA / MASTERCARD / DINERS / AMERICAN EXPRESS

CreditcardNo. __ __ /[ | ___ ___ Expirydate __/___
Card Holders name Card holders Signature

Arrival Date Departure Date

No of Adults in Room No of Children

Additional spouse attending conference lunch days 6th 7th 8th

Additional charge of $42.00 per lunch for additional spouse / partner

Please note the credit card holder must be present upon checking in

Room rates - Accommodation required during conference

e Fairmont Room (1 guest) $169.00 per night Includes breakfast for 1 person. Number of rooms:

Sunday 5th I:l Monday 6th I:l Tuesday 7th I:l Wednesday 8th I:lThursday 9th I:l

e Fairmont Room (2 guests) $198.00 per night includes breakfast for 2 people. Number of rooms:
Sunday 5th I:l Monday 6th I:l Tuesday 7th I:l Wednesday 8th I:l Thursday 9th I:l
All rooms are subject to availability and will be allocated upon first in first serve basis

Accommodation Cancellation Policy: Cancellations for accommodation received more than 14 days
prior to arrival will forfeit $100.00 deposit. Cancellations within 14days of the designated arrival date,
or non-arrival of guests, will forfeit all monies paid.

Please email reservations@fairmontresort.com.au

This is a booking request form only. Your booking is not confirmed until confirmation has been
received from Fairmont Resort. For booking enquiries please call 02 4785 0000

For Post Accommodation requirements please call the hotel direct.

30


mailto:reservations@fairmontresort.com.au

61st Australian National
Square Dance Convention
Blue Mountain Grammar School
Wentworth Falls, NSW Australia
10th-14th April 2020

What do you think of when you imagine the Blue Mountains?

e The serene blue haze of eucalyptus oil rising from distant gum trees,
e The grand Three Sisters rock formation at Katoomba'’s Echo Point lookout,
e The star of many a pretty postcard?

You can tick off all these exciting encounters in New South Wales' famous,
World Heritage listed district, but there’s more to the Blue Mountains. So come
and relive the golden era of Australia’s first holiday destination at the 61st
Australian National Square Dance Convention.

A reminder to all that this is also the Easter and school holiday period so we
recommend that you book your accommodation early. Accommodation can
be found at https://www.bluemts.com.au/accommodation or check out our
accommodation list.

Contact: Conveners David and Rosalind Todd
convenor2020sdconvention@gmail.com

Expression of Interest Tear of the section below and place in the box

Tear of the section below and place in the box

State: Please circle

ACT NSW VIC QLD WA SA TAS OVERSEAS
( )

Puttin® on the LRitz

Relive the glamour of the 1920’s at Australia’s first tourist destination
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YWe're Duttin' om thie Ritz
and you're invited to the
O1st Australian National Sauanre Dance
Comvention

10th - 14th April 2020

held at
Blue Mountains Grammar School,

Wentworth Falls,
Blue Mountains, NSW Ausiralia.

RSVP

Ros & David Todd

Convenors 2020 ANSDC
convenor2020sdconvention@gmail.com

This will be a square dancing holiday for you and your friends'to remember for a life timel'lsn't it time.you
treated yourself to an amazing Australian holiday that will include square‘'dancing: Youlll have fun, meet new
friends-andisit amazing,places while paticipating in an activity that you love! The heritage listed Blue Moun-
tains-is one of Sydney'simast visited tourist destinations and there is'just soimuch to'see and do while you are
here!!! 1 3

My wife Rosalind and | met at squdre'daricing when we were 17.and were married four years later. I've been a
caller since | was 19, and started running/my own'club when I was 21. Over.the years we've been involved in
both national and state square dance committees.

At present | am the president and Ros is the secretary and editor for the'Square and Round‘Pance.

Association of NSW Inc. We have been running/Qur current square'dance club the""Meuntain Devils", in the
Blue Mountains for22 years now. Square dancing has brought such joy to our lives that we wish to give back,
and it’s for this reason that we applied to host the 2020 Australian National Square Dance Convention. We
were delighted to be selected as convenors for this convention!

We'd love you to check out our 61st Australian National Square Dance Convention website at
www.2020sdconvention.com to find out more information. Also check out our Convention Facebook group at
https://www.facebook.com/groups/434857693607535/

The tour company, “Fantastic Aussie Tours" are our exclusive Platinum Sponsors. They are happy to assist with
airport transfers and tours around Sydney, the Blue Mountains and beyond!!!

We really do hope that you will be able to come and join us, as we relive the glamour of the 1920’s from the
10th-14th April 2020. Our Roaring 20's theme night will surely be a big hit as everyone dresses the part and we
dance to music from the 1920's. Looking forward to hearing from you!

Warm wishes
David and Rosalind Todd
Convenors 2020 ANSDC
convenor2020sdconvention@gmail.com
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